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Despite improved affordability, the number of sales fell short of year-ago levels 
Annual mortgage rate decline of 75 basis points was no match for inventory shortage 
 
• Listing inventory fell 3.3% to 1,843 and sales fell 7.7% to 694 respectively from the same 
period last year. As a result, the months of supply, the number of months to sell all listing 
inventory at the current rate of sales, slowed 8% to a still blistering 2.7 months. 
  
• The median cumulative days on market was 13 days, down from 14 days and the average days 
on market from the date of the most recent price change fell 2.3% to 42 days respectively from 
the same period a year ago. Negotiability between buyers and sellers remained nominal with a 
1.4% listing discount, slightly tighter than 1.5% in the year-ago quarter. 
  
• Median sales price edged 1.5% higher to $190,000, and the average sales price rose 4.2% to 
$221,372 respectively over the same period.  
  
• County sales volume declined 3.9% to $153,632,242 from the same period last year. The 
combination of a 7.7% decline in sales and a 4.2% increase in average sales price resulted in the 
slight dip in volume. 
 

 
 
 
 



Greater Harrisburg Association of REALTORS® (GHAR) 
 
  Analysis by Jonathan J. Miller, Miller Samuel 
 

Page 2 of 5 

 
 
• There was a year over year decline in the number of sales in price segments below $250,000, 
yet there was growth in nearly all sales strata above $250,000. 
 

 
 
 
• The average monthly mortgage payment based on 80% of the average sales price as principal, 
the prevailing Freddie Mac national mortgage rate and average property taxes in the current 
market declined 2.9% year over year as mortgage rates fell sharply. 
  
• Conventional mortgage, FHA mortgage, and the cash sales market share edged higher from the 
prior year. Conventional mortgage market share, the largest segment of the market, rose to 
58.5% from 57.9% in the same period last year. 
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• The market share of bidding wars rose 3.1% to 24.5% from the prior-year quarter while the 
average sales size jumped 5.1% to 2,118 square feet, respectively. 
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• Luxury median sales price increased by 5.8% to $455,000, and the luxury average sales price 
increased by 1.7% to $491,105, respectively. 
  
• Luxury listing inventory fell 28.5% to 378 while new luxury listing inventory decreased 6.2% 
to 91 respectively from the same period last year.  
  
• Luxury listing discount, the percentage decline from the last price change to the contract date, 
slipped to 1.5% from 1.9% in the same period in the previous year. 
  
• Luxury sales size rose 4.3% to 3,773 square feet as compared to the year-ago period. 
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• Price trends in Cumberland moved higher as Dauphin and Perry results were mixed. The 
number of sales for all three counties that comprise the GHAR coverage area continued to fall, 
restrained by the drop in listing inventory. 
 

 



 

*Statistics provided by BrightMLS in cooperation with Greater Harrisburg Association of  
REALTORS®. Greater Harrisburg Association of REALTORS® covers Cumberland, Dauphin, Perry counties.  

Definitions: 
Units sold = number of properties that settled in the month            Average price = average sale price of all properties sold in month 
Median price = half of all settled properties priced higher, half lower           Days on Market = average number of days sold properties were on market 

Residential Housing Sales By Price Points 

Residential Housing Statistics Monthly Quick Sheet 

July 2019 

Month/Year 
Units 
Sold 

Median 
Price 

Average 
Price 

Average Days 
on Market 

July 2017 424 $139,900 $128,955 58 

July 2018 418 $144,950 $133,397 42 

July 2019 370 $145,000 $135,809 34 

$199,999 and less 

Month/Year 
Units 
Sold 

Median 
Price 

Average 
Price 

Average Days 
on Market 

July 2017 191 $233,000 $238,453 45 

July 2018 202 $239,900 $242,736 38 

July 2019 183 $242,000 $244,684 48 

$200,000 - $299,999 

Month/Year 
Units 
Sold 

Median 
Price 

Average 
Price 

Average Days 
on Market 

July 2017 66 $345,000 $343,369 60 

July 2018 76 $334,950 $339,887 53 

July 2019 80 $342,925 $346,347 59 

$300,000 - $399,999 

Month/Year 
Units 
Sold 

Median 
Price 

Average 
Price 

Average Days 
on Market 

July 2017 58 $475,847 $520,283 73 

July 2018 57 $460,555 $517,155 49 

July 2019 61 $466,960 $506,527 46 

$400,000 and more 

Month/Year 
Units 
Sold 

Median 
Price 

Average 
Price 

Average Days 
on Market 

July 2017 737 $180,000 $207,118 56 

July 2018 7452 $187,250 $212,542 43 

July 2019 694 $190,000 $221,372 42 

       GHAR Coverage Area 

    
Despite improved affordability, the number of sales fell short of year-ago levels.  Annual mortgage rate decline of 75 basis points 
was no match for inventory shortage. 
  

• Listing inventory fell 3.3% to 1,843 and sales fell 7.7% to 694 respectively from the same period last year. As a result, the months of 
supply, the number of months to sell all listing inventory at the current rate of sales, slowed 8% to a still blistering 2.7 months.  

 

• The median cumulative days on market was 13 days, down from 14 days and the average days on market from the date of the most 
recent price change fell 2.3% to 42 days respectively from the same period a year ago. Negotiability between buyers and sellers re-
mained nominal with a 1.4% listing discount, slightly tighter than 1.5% in the year-ago quarter.    

 

• Median sales price edged 1.5% higher to $190,000, and the average sales price rose 4.2% to $221,372 respectively over the same 
period.     

 

• County sales volume declined 3.9% to $153,632,242 from the same period last year. The combination of a 7.7% decline in sales and 
a 4.2% increase in average sales price resulted in the slight dip in volume.  



 

*Statistics provided by BrightMLS in cooperation with Greater Harrisburg Association of  
REALTORS®. Greater Harrisburg Association of REALTORS® covers Cumberland, Dauphin, Perry counties.  

Definitions: 
Units sold = number of properties that settled in the month            Average price = average sale price of all properties sold in month 
Median price = half of all settled properties priced higher, half lower           Days on Market = average number of days sold properties were on market 

Residential Housing Sales By County 

Month/Year 
Units 
Sold 

Median 
Price 

Average 
Price 

Average Days 
on Market 

July 2017 348 $199,950 $225,780 61 

July 2018 367 $205,900 $234,160 40 

July 2019 330 $213,450 $235,530 43 

Cumberland County 

Month/
Year 

Units 
Sold 

Median 
Price 

Average 
Price 

Average Days 
on Market 

July 2017 338 $164,400 $192,391 52 

July 2018 341 $174,900 $194,556 45 

July 2019 335 $174,997 $211,196 41 

Dauphin County 

Month/Year 
Units 
Sold 

Median 
Price 

Average 
Price 

Average Days 
on Market 

July 2017 53 $168,000 $178,502 46 

July 2018 44 $156,450 $171,627 46 

July 2019 29 $164,000 $177,818 42 

Perry County 

• Price trends in Cumberland moved higher as Dauphin and Perry results were mixed. The number of sales for all three counties that 
comprise the GHAR coverage area continued to fall, restrained by the drop in listing inventory. 
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Despite improved affordability, the number of sales fell short of year-ago levels 
Annual mortgage rate decline of 75 basis points was no match for inventory shortage 
 
• Listing inventory fell 3.3% to 1,843 and sales fell 7.7% to 694 respectively from the same 
period last year. As a result, the months of supply, the number of months to sell all listing 
inventory at the current rate of sales, slowed 8% to a still blistering 2.7 months. 
  
• The median cumulative days on market was 13 days, down from 14 days and the average days 
on market from the date of the most recent price change fell 2.3% to 42 days respectively from 
the same period a year ago. Negotiability between buyers and sellers remained nominal with a 
1.4% listing discount, slightly tighter than 1.5% in the year-ago quarter. 
  
• Median sales price edged 1.5% higher to $190,000, and the average sales price rose 4.2% to 
$221,372 respectively over the same period.  
  
• County sales volume declined 3.9% to $153,632,242 from the same period last year. The 
combination of a 7.7% decline in sales and a 4.2% increase in average sales price resulted in the 
slight dip in volume. 
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• Median and average price trends moved higher from the prior-year. The number of sales for all 
three counties that comprise the GHAR coverage area continued to fall, restrained by the drop in 
listing inventory. 
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